
How to Profit from Free
Discovery Sessions?

F i n d  t h e  p r o s p e c t ' s  f r u s t ra t i o n .  U n c ove r  w h a t  i s
p r eve n t i n g  h e r  f r o m  m ov i n g  f o r w a r d  i n  o n e

s p e c i f i c  a r e a ?  T h a t ' s  t h e  key.  W r i t e  d o w n  t h e
p a i n  p o i n t  yo u  j u s t  i d e n t i f i e d  a n d  t h e n  a p p l y

t h e s e  q u a l i f y i n g  q u e s t i o n s :

Stop wasting time by solving problems for free when
you could be selling high-ticket coaching and creating

really happy customers! 
 

We’re  g lad  you ’ re  here  and want  your  onboarding
exper ience  to  be  smooth and organized.  Th is  check l i s t  i s
so  you get  a  c lear  overv iew about  what  to  expect  dur ing

your  f i rs t  days  wi th  the  company.  

I f  I  s h o w  t h i s  c l i e n t  t h i s
m i s s i n g  p i e c e ,  w i l l  s h e
b e  a b l e  t o  a f f o r d  t h e
n ex t  s t e p ?

Pre-
qualify

Prospects
with these
questions:

I s  t h i s  s o l u t i o n
s o m e t h i n g  s h e  w i l l  n o t
b e  a b l e  t o  r e s i s t  w h e n
s h e  s e e s  i t ?

W i l l  t h e  s o l u t i o n
c o nv i n c e  h e r  I  a m  t h e
r i g h t  p e r s o n  t o  h e l p  t a ke
t h e  n ex t  s t e p ?

Ask the Right Question?

“ W h a t  o n e  t h i n g  i s  h o l d i n g  yo u  b a c k ? ”

“ W h a t  m u s t  c h a n g e  t o  m ove  f o r w a r d ? ”

“ W hy  c a n’ t  yo u  c r e a t e  t h e  n e w  h a b i t ? ”

“ W h a t  i s  t h e  m o s t  i m p o r t a n t  a c t i o n  n o w ? ”

“ W h a t  a c t i o n ,  t o o l  o r  s k i l l  i s  s t o p p i n g  yo u ? ”

1

2

3

4

5

To make sure the prospect is attracted to your free
discovery session for the right reasons, ask the right
question. It should be specific and memorable while

stirring an emotional response.

6 “ H o w  w o u l d  yo u r  l i f e  c h a n g e / b e  d i f f e r e n t  
 a  ye a r  f r o m  n o w  i f … ? ”

Discover More Secrets Here:

Check out the
MyNAMS Insiders
Club where we run 12
monthly challenges on
essential business
topics...

Get started today!

NAMS.ws/mnic
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