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Copyright Notice

Copyright © NAMS, Inc. All rights reserved worldwide.

No part of this material may be used, reproduced, distributed or transmitted in any
form and by any means whatsoever, including without limitation photocopying,
recording or other electronic or mechanical methods or by any information storage and
retrieval system, without the prior written permission from the author, except for brief
excepts in a review.

This material is intended to provide general information only. Neither the author nor
publisher provide any legal or other professional advice. If you need professional
advice, you should seek advice from the appropriate licensed professional. This
material does not provide complete information on the subject matter covered. This
material is not intended to address specific requirements, either for an individual or an
organization.

This material is intended to be used only as a general guide, and not as a sole source of
information on the subject matter. While the author has undertaken diligent efforts to
ensure accuracy, there is no guarantee of accuracy or of no errors, omissions or
typographical errors. Any slights of people or organizations are unintentional.

Any reference to any person or organization whether living or dead is purely
coincidental. The author and publisher shall have no liability or responsibility to any
person or entity and hereby disclaim all liability, including without limitation, liability for
consequential damages regarding any claim, loss or damage that may be incurred, or
alleged to have been incurred, directly or indirectly, arising out of the information
provided in this material.
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business training resource library

available : i \J

e N

1 Magnetize 2 Monetize 3 Methodize
Every business PErson Making money is urgent After mastering sales and
must have the ability to and important for ALL marketing, creating your
persist until they prosper businesses. It's the key to own products correctly
b‘;{ training the right financing your growth... adds zeroes to your
mindset__. business...

Click here to start today!
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WHAT DO INSIDERS GET?

u Weekly MASTERMIMD Call - What's working
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: ' 30-Day Challenges - 12 months essential topics

Insiders Facebook Group - active peer community
i i PLR Articles - articles, report and ecourse each month
Audio & Graphics Gallery
m m Micro Workshops - nearly 2 dozen training sessions
Tutorial Library - Tech tool & process tutorials

Custom Tutorials - 18 essential tools tutorials

Custom Marketing Suite Software including site builder,
video management, tracking, quiz engine

And much more...
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How to Get More Subscribers

Calendar

AM

1. Assess where you are in terms of
growing and maintaining an active
email list

2. Write down any steps, strategies
or essentials that you haven't yet
taken care of from the Worksheet
that accompanies this Calendar

3. Take care of any remain steps you
noted

PM
Coach clients
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AM PM

1. Find your favorite influencer’s Coach clients
Facebook feed (the influencer
who is closest to you in field
and niche interest).

Really look at the type of
interaction she gets. See what
her fans:

v" Ask questions about
v' Rave about

v' Talk about

v Want from her

2. Repeat this for at least two
more of your favorite
influencers

3. Make notes about your findings
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AM

. Determine your goals for your

business

If you don’t yet have an
autoresponder, choose one,
based on your investigation and
your needs.

If you do, make sure it is the
best one for you right now—and
that it can meet your future
needs

. Subscribe to and set up your

autoresponder account, if you
need to

Familiarize yourself with the
latest news and changes from
your autoresponder, if you
already have one

. If you have a new account, look

through guides and tutorials

Subscribe to your
autoresponder company’s
official blog

PM
Coach clients
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AM PM

1. Write a basic email series, Coach clients
including a:

v Thank you letter
v" Welcome/Download letter
v' Third-day reminder on:

] The download that is
awaiting your new
subscriber

'] Your contact info

1 Your willingness to
answer any
questions/how to get
help

v At least five emails containing
content to help cement your
relationship—and make your
new subscriber look forward
to hearing from you

2. Proof your emails

3. Upload them to your
autoresponder (or have them
uploaded, if you have decided
to outsource autoresponder
maintenance and management)

“SECREATE YOUR SIGN-UP
IN[Y 3\ R85 if you haven't yet
done so

5. TEST your emails (your
autoresponder will have
instructions on how to send
yourself a test email)
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AM

. Review your activities this

week. Make a note of anything
you still need to do

. Do whatever remains to be

done from this week’s tasks.

. If you have time left over,

study your notes and/or your
autoresponder company’s
resources on list-building.

Make a note of any strategies
or activities that strike you as
valuable and useful.

. If you are still waiting to create

or complete a sign-up incentive,
decide on the best one and
complete it.

LGRS, Remember,

you don’t have to spend six
months creating an incentive:
You just have to figure out the
ONE simple gift that your ideal
subscriber would jump at the
chance to access — “now”.

PM
Coach clients
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AM PM

1. If you have not yet completed = |Coachclients

any activities from Week 1,
complete them. Make sure your
sign-up gift is finished and
proofed, and upload it.
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AM PM

1. Decide how you will produce Coach clients
landing pages:

1 Using your web theme

1 Written in HTML by
yourself or your designer

1 Using a service such as
LeadPages®

Using a plug-in

Using a list management
suite or shopping cart

2. Create a landing page for your
sign up gift
3. Make sure it is branded with:
1 Your company colors
1 Your profile, book or logo
image

1 Other images that
support your message

“MUPLOAD YOUR EMAIL
SERIES AND LANDING PAGE
(if you have not already done
S0)

5. t3 your email series and
landing page (if you have not
already done so)
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AM PM

1. Write social posts about your ~ [Coachclients

sign-up gift topic (one point)

2. Write a blog article about your
sign-up gift topic (one point)

3. Share these
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Thursday

. Make a daily list-building plan.

Schedule posts; schedule time
to write them (at least one post
per week).

. Make a list of topic ideas—both

for blog posts and social posts

. Make a list of resources, links

and tips to share with your
ideal subscriber

. Plan when to write your next

email series

. Start planning a product you

can migrate your subscribers
towards, when your current
email series finishes

PM

NAMS, Inc.
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AM PM

1. Review your week. Coach clients

2. Complete any tasks that remain
incomplete

3. Check your blog comments,
email inbox and social feeds.
Comment and respond to any
interaction

4. Work on your next product or
incentive, if there is time left
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AM PM

1. Check out list-building Coach clients

resources or services that

interest you—ones you explored
while completing the Worksheet
that accompanies this Calendar

2. Sign up for any new resources
or services you have decided
upon.

3. Learn how to use them.
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AM PM

1. Check LeadPages® (if you have @ Coach clients
an account) and your email and
autoresponder for statistics,
signups, problems or feedback
of any sort

2. Continue creating content for
your newsletter

3. Make sure your blog post
creation schedule is working,
with posts being written and
released on a regular basis
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AM PM

1. Create a sign-up form for your Coach clients
email newsletter

2. Create a Facebook Page for
your blog

3. Make sure you include you set
up a tab for your Facebook
Page sending visitors to your
preferred blog landing page

4. Send out an email to
subscribers about your new
newsletter, letting them know:

v How often they will
receive it

v" What it will contain
v" How it will benefit them
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AM PM

1. Start working your way through = Coach clients
your list of essentials, setting
up, completing or updating any
element that you haven't taken
care of, including:

1 Your website pop-up opt-
in

1 Your Facebook Page
signup tab

71 Your social media Cover
photos or backgrounds

Your Twitter pinned post
Your signature

Your author bio/resource
box

1 Your website about page,
containing an author bio
that is your personal
story—told in a way that
ideal subscribers can
relate to and resonate
with

2. Share today’s posts (social
and/or blog)

3. Comment, respond and interact
with those who engage with
you
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AM PM
1. Review your week’s list building = Coach clients
activities
2. Complete any step that needs
to be completed
3. Share today’s posts (social
and/or blog)
4. Comment, respond and interact
with those who engage with
you
NAMS, Inc. MyNAMS Insiders Club
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AM

. Find and follow influencers you

wish to connect with—ones
your followers will also relate to
and ones with whom you can
see yourself joint-venturing,
one day

Start interacting with them (in
a natural way)

. Share today’s posts (social

and/or blog)

. Comment, respond and interact

with those who engage with
you

PM
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AM

. Sign up with a reliable

clipart/stock photo site like Big
Stock Photo, if you haven't
already done so

2. Create a dedicated image folder

. Find and download the ideal

images to accompany your
scheduled posts and emails

. Work on creating content for

your list

. Share today’s posts (social

and/or blog)

Comment, respond and interact
with those who engage with
you

PM
Coach clients

NAMS, Inc.
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AM PM

1. Go over all your list-building Coach clients
set-and-forget content (as well
as posts you have planned).

CHECK TO MAKE SURE that you
have:

1 Powerful headlines and
subject lines that will
emotionally resonate with
your ideal subscriber

71 Clear, irresistible calls to
action ... in the right spots

2. Share today’s posts (social
and/or blog)

3. Comment, respond and interact
with those who engage with
you
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AM

. Complete your next product or

gift
Plan a new email series to
continue from your first one

Write a broadcast email for
your next product or gift

4. Create a landing page for it

PM
Coach clients

5. Share today’s posts (social
and/or blog)
6. Comment, respond and interact
with those who engage with
you
NAMS, Inc. MyNAMS Insiders Club
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AM PM

1. Review your month of list- Coach clients
building activities.

1 Have you taken care of,
set up and optimized all
the essentials?

1 Have you developed a
good mix of list-building
strategies that you enjoy?

1 Is your new community
active and engaged?
1 Are you engaging in list
building activities daily?
2. Share today’s posts (social
and/or blog)

3. Comment, respond and interact
with those who engage with
you

4. Track and review your results

5. Make a note of your new
subscriber numbers!

6. Plan for your NEXT month of
awesome list building!
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FREE REPORT
MAKE BIG MONEY CREATING

SIMPLE ONLINE COURSE WITHOUT
ANY EXPERIENCE!

Download Our FREE Report
Now And Discover:

Secrets to making big money creating your
own simple online courses!

How to make killer online courses, even if
you aren't an expert in anything!

How to create video courses without a lot
of technical knowledge! +

How to choose the right topic and price
your course for the most possible profit!

And much more - all within this special
FREE report!

Download now

Get YOUR FREE Copy here;

NAMS.ws/DCPO1



http://nams.ws/trial
https://nams.ws/DCP01

